                                    Andrew (Andy) J. Moncrieff
Sales Professional


                                         Home (519)-645-8739 ( Cell (519)-200-1308 

29 Portal Crescent, London, ON ♦ N5X 2E5 ♦ amoncrieff_ca@yahoo.ca 
Award-winning sales professional skilled in relationship-building in order to continually enlarge sales territories; superior business development, knowledge and a drive to succeed.

Diploma in Business Administration and Marketing, Fanshawe College 

· Gold Circle Ring award-winner for annual territory sales of over $1M
· Consistently recognized for starting and maintaining the greatest number of new accounts annually

· Acquisition of private label paint program with Wal-Mart Canada, increasing business to $5 M in sales from inception

· Recognized for increasing sales of coatings and adhesives in Ontario from $600,000 to over $1.5M
· Increased power tool accessory sales to existing territory clients from $60,000 to over $300,000
· Skilled in creating and delivering sales presentations using audio/visual resources including Microsoft PowerPoint

Proven Sales Record
Canaropa (1954) Inc.                                                        2011 to 2013
Leading supplier of architectural door hardware and related products to the commercial, door trimmer, locksmith and hardware industry
Ontario Territory Sales Manager

· Opened 15+ new accounts totaling over $50,000 over a 2 year period

· Increased existing large accounts by $100,000

· Managed key Distributors and was responsible for over 100 accounts in Ontario
· Introduced products through new marketing programs and strategies to the Ontario market
Samona International, Burnaby, BC                          
          2009-2010

Leading tool distributor to the industrial and retail hardware industry
Business Development Manager

· Promotion of Samona programs marketing strategies for the Lumber/Building and 


tool industries in Ontario

· Facilitated major corporate client accounts with the Independent Lumber Dealers’ Cooperative (Canada), Home Hardware Building Centres, and Tim-BR-Mart

· Increased annual sales volumes by over $100,000
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Exchange-a-Blade Ltd., Delta, BC




2002-2008
Leading supplier of power tool accessories and related products for retail lumber and hardware industry
Regional Sales Manager

· Managed sales for Ontario, the Maritime provinces, and Florida

· Directed independent franchise distributors and company sales representatives

· Increased total sales by 30% by acquiring new accounts and up-selling to existing clients

Dural (Multibond), Montreal, PQ





1992-2002
Manufacturer of Resins, Coatings and Adhesives for Industrial and Consumer Markets

Ontario Sales Representative

· Established strong customer relationships with D.H. Howden/Sodisco, Castle Building Centres, Home Hardware, Time-BR-Mart, Wal-Mart Canada, and various Ontario Independent Lumber Dealers’ Cooperative (Canada) members and major industrial accounts
Additional Sales Experience

Pratt & Lambert Paints, Buffalo, NY


Manufacturer of Architectural Coatings

Ontario Sales Representative

· Gold Circle Ring award-winner for annual territory sales over $1M
· Established company record for most new accounts; Canadian Sales Representative of the Year; sales increases of 52% and 30% consecutively.


Computer Skills

Proficient in Microsoft Word, Excel, and PowerPoint

