Christopher D. Foss

21 Twelve Oaks Dr.                                                                                     
Home: (905) 713-0446
Aurora, Ontario                                                                                            
Cell:    (905) 751-5872
L4G 6J5                                                                                                       
      chrisfoss@sympatico.ca
PROFILE
A results driven National Sales/Account Manager in the Hardware and Auto Aftermarket industries.  Meticulous account focus, has resulted in new product launches delivering consistent increases in sales and profits.  Recognized for enthusiasm, honesty, integrity and the ability to ‘Get it Done’.  
Key Strengths


         • Achieving Sales Targets

• New Product Listings 


         • Analyze Product Placement
• Sales Budget and Planning



         • Streamline Sales Reporting 
• Maintaining Expense Budget




   PROFESSIONAL EXPERIENCE
Trademark Industries Inc.  Markham, Ontario                                          November 2015 - Present

Manufacturer of Consumer Products sold to Retail and Commercial Customers in the US and Canada.  

National Account Manager 
· Responsible for sales to Canadian Tire, Lowe’s Canada, Home Depot US as well as Canadian and US Industrial/Automotive accounts. Currently developing a new program specifically for Canadian Tire. This new program rollout is over $100,000 of new business and will be an ongoing store module program. Canadian Tire has now deferred this program to 2017.
· The goal was to promote me to the VP of Sales level to manage and mentor the national account sales team. Despite short tenure, this goal was to be realized within the next 6 months.
Maxtech Consumer products Ltd.  Waterloo, Ontario                        2014 – November 2015

Manufacturer/Distributor of Hand Tools to Retail and Industrial Customers in the US and Canada.  

National Sales Manager 
· Responsible for sales to Canadian Tire and Lowe’s Canada as well as Canadian and US Industrial/Automotive accounts. Also set up and managed our sales rep team throughout the US.
· Reconnected with Canadian Tire, and re-established our relationship; I called on 4 Category Managers and associates, bringing unique value added products to their assortment.
· Worked with 3 buyers at Lowe’s to create promotional opportunities in the Hand Tool category as well as helping to consolidate their vendor base. Also developed a new line of Plumbing Tools.
· Worked with major Canadian and US Industrial Distributors on both domestic and DI shipments.

SPG International Limited  Drummondville, Quebec                             2012 – August 2014

Canada’s largest manufacturer of Tool Storage Products, with a company owned plant in China.  National Sales Manager 
· Responsible for sales to the US market, as well as some Canadian accounts.  Customers included AutoZone, ATD Tool, Snap-on Tools, NAPA, CARQUEST and many others. I also managed a National team of sales reps in all regions of the United States.
· Brought AutoZone onboard as a new National Account , in addition to O’Reilly Auto Parts, Advance Auto as well as regional Industrial Distributors.
· Negotiated import as well as domestic deals for accounts, on product from our China plant, and secured numerous drop ship accounts.
· Developed and secured private label deals with Snap-on Tools, to produce major industrial and commercial brands. Also maintained customer website updates and listed new products for same.  
SnowBear Limited  guelph, ontario                                                                     2010 – March 2012

Canada’s largest manufacturer of Utility Trailers and Snowplows.  Annual sales were approx. 10 MM$.
National Account Manager 
· Responsible for sales to Canadian Tire as well as other Retail Accounts, including Home Hardware, Federated Co-op, TSC US, True Value and ACE Hardware. Annual Sales Volume 6MM$
· Launched the new and revolutionary Transformer trailer (ENE) with Canadian Tire. This unique trailer received several new product awards at the National Hardware and SEMA trade shows in Las Vegas 2011.

MASTER LOCK COMPANY  toronto, ontario                                                              2007 - 2010

North America’s largest manufacturer of Padlocks, Bike, Sport Locks and Door Hardware as well as Waterloo Tool Storage Chests and Tool Boxes.  Annual sales in Canada were 50MM$
Retail Sales Manager 
· Responsible for sales to the Co-op and Retail Accounts, including Home Hardware, Canwel, TruServ, Federated Co-op and London Drugs. Annual Sales Volume 5MM$, Rep Teams 6.
· Consistently increased sales through three tough economic years.  Sales YTD Sept 2010 were 99.7% of budget and 107.5% ahead of 2009.  

· Listed the new Magnum padlock program with all accounts in 2010.  This TV ad program featured the next generation of padlocks.  This was a very successful new product launch.
HENRY COMPANY  Toronto, Ontario                                                                                 2004 - 2007

North America’s largest manufacturer of Roof Coatings, Cements, Roofing Systems, Driveway Maintenance Products, and Sealants.  Annual sales in Canada were approx. 40MM$.
National Retail Sales Manager  
· Responsible for Canadian National Retail Accounts sales and profits, including Home Depot, Canadian Tire, Rona, Wal-Mart, TruServ, Federated Co-op and Menards in the U.S.  Annual Sales Volume $33 Million, Staff 7, Rep Agencies 3.
· Launched the New E-Z Stone program with Home Depot which generated 3M$ in new sales during 2005.  Was awarded the Home Depot Vendor of the Year.  The retail space for this program doubled in 2006.  This became a 1MM$ Retail Program, and was listed at Depot US.
· Re-merchandised the flooring ‘prep’ department in Home Depot stores.  This initiative consolidated the prep products together into one section, with signage to ensure an easy shopping experience.  Sales increased from 2 to 4MM$ in the first year of the new planogram rollout.

SHERWIN-WILLIAMS CONSUMER GROUP  Toronto, Ontario                          1992 - 2004

North America’s largest manufacturer of Paint and Coatings. Annual sales in Canada were 50MM$
National Account Manager  
· Responsible for sales and profits for all National Retail Accounts.  Brands serviced were Rubberset Paint Applicators, Dupli-Color, Krylon, Minwax and Thompson’s Water Seal.
· Managed all Canadian National Accounts, and became responsible for Thompson-Minwax after Sherwin-Williams acquired those brands in 1996.
· Secured the paint applicator and Krylon spray paint business at Canadian Tire, in concert with the private label paint business, Dutch Boy and the Martha Stewart paint brand.

· Rolled out 16’ of Krylon Spray Paint program to all Home Depot and Zellers stores across Canada.

· Achieved The Presidents Circle of Excellence Award and Spousal Trip 4 separate years, based on a 20% sales increase over the previous year. 
        EDUCATION
      
    Humber College - Business Administration Diploma
         
    Interests: Golf, Tennis and Curling
